Agents need to brand themselves...
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In apoor economy, challenging banking conditions and a weak housing market,
agents need to brand themselves as trained professionals with the skills and tools
necessary to help buyers and sellers make better decisions.
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What is it?- Discovering the Finance Difference
is all about making better decisionkffortless,
fill-in-the-blank apps illustrate the tax
advantages, financing alternatives and
investment aspects of homeownership that
eliminates confusion to get buyers off the
fence and sell more homes.
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Why is it inportant? ¢ Consumer's difficulty in J
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getting mortgage financing is today's biggest

problem in closing a transaction. Agents
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What is the point of difference? @ L K Spfe uhddrdagd the tax advantages, financing

alternatives, and investment aspects of homeownership and why now is an incredible time to
0d8lPE (G KS Lzt A0 OFlyQl RAAGAYIdZAEAK | RAFFSNBYC
price.

What makes it asystem?¢ It starts with a oneday class to bring you djp-date with the latest

tax laws and financing for homeowners. Monthly webinars will advise you of important

changes, new programs, techniques, dialogues, and sales strategies. The finance &a3y ar

to-use with minimal data entry and updated automatically as things change. The apps are

available on any computer or Smartphone with Internet access and can be printed or emailed
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personalized.

What about the designation Successful completion of the Discovering the Finance
Difference class entitles the member to use the RFC, Residential Finance Consultant designation
in their marketing as long as their mdéership is active.

Demog www.PatZaby.com/Seminars/Finance/Demo

seminars
www.PatZaby.com | 218507308 | Pat@PatZaby.com ‘ S}’§ ,e};nbs



A Residential

4 % Finance
R C Consultant

What Buyers Want Most from Agents

Comps-6%
Help w/paperwor-10%

Help w/Price
negotiations- 12%

Help find the right home to
purchase — 51%

Help buyer negotiate the
terms of sale-14%

NAR Profile of Home Buyers and Sellers 2010

Financial Advice

& Negotiations47% Help find the right
home to purchase —

51%
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Challenges

V  91% oftransactions last year required financing
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consider how many wergot approved
V Credit standards are tighter and still tightening
V Underwriting is more difficult
V Staying iRouch with customers is a random exercise
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o0 Too busy to do the mailing

Objectives:

1 Create an agent brand consistent with professilism
Develop an automatic lead generation system
Make listings more marketable

Convince buyers to buy now

Help buyers and sellemake better decisions
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Benefits to the company:

1 Increase professionalism of the agents
0 Less management
o Higher earnings
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o Fourto sixextra closings imext 12 months
1 Strengthen the relationship with thouse mortgage
0 Increased participation
o0 Increased conversion through pepproval process
o Better understanding of finance process leadsppreciationof its value
1 Control of database
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Rentvs. Own Results 21 show Details 2 Download PDF
Property $737.12 Net Cost of Housing
Purchase Price $250,000
Mortgage @ 5.50% for 30 years $246,678
Annual Appreciation 3.00 % 9age @ 7
Annual Maintenance $1,000 Total Monthly Payment (PITI + MIP) $1,963.67
Net Cost of Housing $737.12
Loan Terms
Down Payment 3.5% - Manthly Rent for Comparison $1,700
T EEe 5.500 % Monthly Cost of Renting vs. Owning $962.88

Annual Cost of Renting vs Owning $11,554.53
Term (Years) 30 -

Effect of Leverage
Taxes and Insurance

Estimated Equity after 7 Years 588,379
Use estimated taxes and insurance Down Payment 9.90% 58,750
Annual Taxes 54,000 Appreciation 65.02% 57 468
Annual Insurance 51,400 Amaortization 31.22% 527,589
Comparison Annual Rent Cumulative Lost Rent
Buyer's Tax Bracket 28% -
o [=4) -
g4 e 7 s 0 00
State Tax Bracket 0.00% 2 o o |m
S o I, 7 0000
Rent $1,700 s 08 o e e
= ¥ 3 @lE 5 [ s102,000.00
= e
Calculate =] = o 4 $81,600.00
S =1 Es
gt & 3 L $61,200.00
§ 2 | $40,800.00
|| . 1 $z0,400.00
1 z 3 4 5 & 7
This is not intended to be an offer of credit but is an estimate of a ‘mort: based on the lender's
nidelines
Mortgage Payment Results % Download PDF
Loan Type: FHA - $2,931.47 FHA Payment
Property Mortgage @ 5.00% for 30 years $381.175
Purchase Price $395,000 Lp- s MIP - $3.811.75
Mortgage including Financed MIP $384.987
Maonthly Payment (P & 1) $2,066.69
L T
A Monthly Mortgage Insurance $288.74
D Feyml 3.5% T Monthly Tax & Insurance Escrow $576.04
Interest Rate 5.000 % Total Manthly Payment (PITI) $2.931.47
Term (Years) 30 -
Up-frant MIP 1.000 %
et 0,900 5% Payment Breakdown
Taxes and Insurance $411.46
+ Use estimated taxes and insurance (G0
Tax Rate 1.250 %
Insurance Rate 0.500 % $288.74 Principal & Interest
| Taxes
Calculate M Insurance

M Mortgage Insurance

$2,066.69
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2/1 Buydown Results % Download PDF
Sales Price $3,883 Cost of Buy Down
1.99% of Sales Price
Down Payment
Interest Rate Reduced Price Buy Down
Term (Years) Sale Price $191,117 $195,000
Down Payment 56,689 56,825
| Calculate | Mortgage Amount $184,428 $186,175
Monthly Payments 1st Year 2nd Year Remainder
Interest Rate 4.75% 2.75% 375% 4.75%
Payments $962.07 $768.21 $871.47 $981.61
Monthly Savings $213.40 $110.14
Monthly Payments
Assumption Comparison Results 2] Show Details = Download PDF
Purchase Price Monthly Savings $187.33
Increased Equity $18,094
Existing Mortgage
Mortgage Amount Buyer Scenario #1
Interest Rate Purchase Price $215,000
Term (Years) |30 | 10.00% Down Payment $21,500
Mortgage @ 8.00% for 30 Years $193,500
Payments Made Payment $1.419.83
Future Value @ 2.00% Appreciation in 7 Years $247 280
New Mortgage Future Equity $68,336
Down Payment |10% -
Interest Rate Buyer Scenario #2
o Purchase Price $215,000
Term (Years) |30 -
—_——— 10.00% Down Payment 521,500
Assume Existing Mortgage @ 5.00% for 23 Remaining Years $151,859
Second Mortgage After Assumption
Assumed Payment $926.96
Interest Rate New Second Mortgage @ 8.00% for 30 Years 541,641
Term (Years) |30 - Payment on Second Mortgage $305.55
Total Monthly Payment $1,232.50
Holding Period Manthly Savings $187.33
Appreciation Rate Future Equity 586,430
Increased Equity $18,094
| Caleulate| Percentage Increase 26.48%
If savings is applied to principal monthly on 1st mortgage
Increased Equity $105,225
Percentage Increase 54%
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If the Rate Goes Up Results % Download PDF
Mortgage Amount $195,000 1.00% Increase $117.51 per month
Interest Rate 4250% 195,000 Mortgage @ 4.25% for 30 years $959.28
Term (Years) 30 -
Difference
Calculate Increase Rate Payment Payment Increase Owver Term
0.25% 4.50% $988.04 $28.75 $10,351
0.50% 4.75% $1.017.21 $57.93 $20.855
0.75% 5.00% $1,046.80 $87.52 $31.507
1.00% 5.25% $1,076.80 $117.51 $42.305
For your payment to remain constant at: $959.28
Mazx Qualified Additional
Mortgage Down Payment
Interest Rate plus 0.25% $189,325 $5,675
Interest Rate plus 0.50% $183,895 $11,105
Interest Rate plus 0.75% $178,697 $16,303
Interest Rate plus 1.00% $173,7119 $21,281

If the Rate Goes Up

1as000
1a4000
1go000

17s000

17z000

4.50% 4.75% 5.00% 5.25%

This is not intended to be an offer of credit but is an estimate of a possible mortgage based on the lender's underwriting
guidelines.
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